NKBA 8 earn

ivouwantio P1QY BIQ T “ I N K B I G

BY ROBERT FOLTZ, CKD

Want to know what is keeping you from success? |s it the economy, your competitors, your boss or
your product line? Develop a mindset that will bring you success in any economy and in any situation.

LE ABN How to approach your business from a mindset of prosperity.

Techiniques that will help you focus on what you want to attract.
To set goals that help you identify steps to take to get there.
Your place in the Market.

Are your customers more interested in price rather than value?
Are your customers loyal?

How is your closing ratio?

Get your customers to look for you with targeted written communications and in-
ternet. When you align yourself with people who want to buy your products and

Wed nesday services your sales will explode!
June 4, 2008 Robert Foltz, CKD is experienced in all areas of the retail Kitchen and Bath Business.
11:308m - 1:00P™ As a manufactures representative he believes that he can bring that experience and his
. : expertise to improve your business. He also works as a Sales Trainer, Consultant and
Lunch Provided Personal Coach.
With 23 years experience in every area of the Kitchen business, he has personally ex-
: perienced the most common pitfalls and mistakes all business owners and sales people
Luxury KltChenS & Bath make. He has used that experience to develop a formula to help YOU learn to avoid those
1017 Mansell Road common mistakes and to dramatically accelerate your success.
Roswell, GA Robert is a person of honor and integrity, he understands the importance of teamwork,

professionalism, accountability and has a sense of humor and fun that makes working with
him a pleasure. He will bring together resources and information to give you practical and

LU X U R Y innovative solutions that are easy to adapt to any business situation.
KITCHENS NEXT ... -

&G BATHS Summer Break: July - August NARI
B A NKBA-NARI Joint Table Top Event
Wednesday, September 17, 2008

Metropolitan Club, Alpharetta, GA
For more details on being involved, contact Kit Johnson at programs@nkbaga.org
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NKBA

LUNCH
Georgia Chapter &LEARN

MAIL REGISTRATION

REGISTRATION FEES LUNCH & LEARN
DEADLINE* PRE- LATE ** TITLE | If You Want to Play Big, Think Big
06.02.08
REGISTRATION REGISTRATION EVENT DATE | 06.04.2008
MEMBER @$15 @925 DEADLINE | 06.02.2008
& | NON-MEMBER @$25 @ $35 TIME | 11:30°™-1pm Lunch & Learn*
'_ .
< Luxury Kitchens and Baths
& S @ $10 @ $20 LOCATION | 1017 Mansell Road
Roswell, GA 30076
TOTAL * Lunch Provided

* Late Registration is accepted and processed until 3 p.m. the day before of the event. It is
highly recommended to register online to avoid any possible problems.

Refund Policy: No refunds. Contact Georgia Chapter Treasurer for more information regard-
ing cancellations prior to DEADLINE above. No-shows will be billed.

123 ATTENDEES COMPANY

MEMBER#

COMPANY
NAME

ADDRESS

CITY/
ST/ZIP

PHONE

1-Member 2-Non-Member  3-Student Member

PAYMENT OPTIONS
EASY - SAFE - Register Online at www.NKBAgu.org

Print and complete a copy of this form for your records prior to mailing. No confirmation is sent. Mailed
registration must be received no later than 06.02.2008 to avoid Late Registration fees.
Send check payable to NKBA:

Georgia Chapter of NKBA
c/o Barbara Shelton
5236 Redfield Court, Dunwoody, GA 30338

PROGRAMS-SPONSORSHIP  Kitty Johnson, First VP-Programs, programs@NKBAga.org
TREASURER Barbara Shelton, Treasurer, treasurer@NKBAga.org
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