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Million Dollar Marketing on a Shoestring Budget

Some of the most powerful promotion that design professionals can do costs the least. Some, in fact, costs nothing at all! This 
program introduces you to the low cost, no cost promotion techniques that will help you market smart. Included are tips on writing 
articles and columns, economical online marketing, public speaking, aligning with allied professionals, networking, referrals, tes-
timonials, moneysaving marketing materials, and much more. You’ll walk away with what you need to know to make a maximum 
marketing impact for a minimal investment of time and money.

Dare To Be A Different Designer

What makes you different? This presentation shows you how to stand out from competitors, develop a truly unique message 
and communicate it in unique ways. Find out how to establish your expertise, make yourself memorable, and promote yourself 
as an unique, one-of-a-kind design professional. And learn how to overcome negative perceptions and preconceived notions that 
confront so many designers today.

Class Descriptions (.3 CEU)

Fred Berns is among the biggest names in the business of interior design.  He’s the only sales and marketing coach, author and profes-
sional speaker who trains design trade professionals worldwide how to use self-promotion to dramatically increase sales and profits. 

Read the full bio on the Evening Chapter Meeting flyer.

5:30pm-8:30pm – Sell Yourself! How to Get Them to Buy From You

Evening Chapter Meeting…

Speaker Bio

 http://www.westyegroupse.com/atlanta.asp
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Programs Kitty Johnson, First VP-Programs, programs@nkbaga.org Students Diane Coker, Student Tour Committee, Dcoker@westyegroupse.com

Treasurer Barbara Shelton, Treasurer, treasurer@nkbaga.org

Program Information

Title Day Program

Event Date October 16, 2008

Deadline October 13, 2008, Midnight EST 
Late Registration applies for payment after this date.

 Time
12:00pm-12:30pm

Registration 
Lunch (provided)

12:30pm-5:00pm Class

Location

The Westye Group, SE 
1700 Executive Drive South, Suite 400 
Duluth, GA 30096 
770.921.9373

Registration fee

Status Registration
** Late 

Registration

Member Qty _____ @ $65 Qty _____ @ $75

Non-MemBer Qty _____ @ $85 Qty _____ @ $95

Student 
Member Qty _____ @ $45 Qty _____ @ $55

$ TOTAL

** Late Registration is accepted and processed until noon on the day of the event. It is highly recommended 
to register online to avoid any possible problems.

Refund Policy: No refunds. Contact Georgia Chapter Treasurer for more information regarding cancella-
tions prior to DEADLINE above. No-shows will be billed.

COMPANY

Member#

Company 
Name

Address

City/St/Zip

Phone

1 2 3 Attendees

 

1-Member    2-Non-Member     3-Student Member

Payment Options
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C
A

R
D

Go to www.nkbaga.org/registration/ to register today. It is SAFE and EASY!

C
H

EC
K

Print a completed copy of this form for your records prior to mailing. No confirmation is sent.   
Mailed registration must be received no later than October 13, 2008, Midnight EST to avoid Late Registration fees.

Send check payable to NKBA:

Georgia Chapter of NKBA
c/o Barbara Shelton
5236 Redfield Court, Dunwoody, GA 30338

http://www.nkbaga.org/
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Sell Yourself! 
How to Get Them to Buy From You
Fred Berns

October 16, 2008 | 5:30PM-8:30PM

 
1700 Executive Drive South, Suite 400, Duluth, GA 30096 
www.westyegroupse.com/atlanta.asp

Fred Berns is among the biggest names in the business of interior design.  He’s the only sales and marketing coach, author and professional speaker who 
trains design trade professionals worldwide how to use self-promotion to dramatically increase sales and profits. 

Among the events at which he spoke in 2008 was a conference in Dubai for design professionals and industry partners from throughout the Middle East.

His presentations and coaching sessions for interior designers, window fashion professionals, architects, kitchen and bath specialists, and others can make a 
maximum sales and marketing impact for a minimal investment of time and money.

He also trains manufacturers, retailers, design centers and showrooms on how to create a “buzz,” build traffic and increase sales to design professionals. In 
addition, he delivers programs on behalf of manufacturers for their clients.

Berns presents sales and marketing programs at design centers, marts and conferences around the world.  He has been a featured speaker at the International 
Window Coverings Expo; Neocon events; the High Point Market; Surfaces; design symposiums; home and design expos; furniture, gift and accessory shows; 
and national conferences of such groups as ASID, NKBA, and IFDA. He has also worked with several national home interior franchise organizations.

Berns’ blog, InteriorDesignBusiness.net, and his email newsletter, Business by Design, reach   thousands of design 
professionals around the world. He also regularly writes for a variety of design trade publications. 

The Superstar Selling System for Design Professionals, Berns’ audio training program, is the latest in a series of busi-
ness-building tools he has developed for the design industry. His other audio programs cover topics like setting and 
getting higher fees, overcoming price objections and high impact, low cost marketing.

Berns launched his speaking career for the design trade after working in journalism for 25 years.  He founded the Berns 
Bureau, and helped it become one of Washington’s largest and longest-established independent news service.

Nov 7 – Calla Design Competition Briefing – Daniel Kitchen & Bath, Savannah, GA
Nov 8 – Georgia-Carolinas Chapter Event – 2009 Will Be Fine! by Tom Shay – Oldcastle Surfaces, Savannah, GA
Nov 12 – Calla Design Competition Briefing – HADCO, Roswell, GA

Next Month…

The most important sale you’ll ever make is the Personal One! Here’s everything you need to know to blow your horn, 
toot your flute, achieve peak performance, and master basic selling skills through personal promotion. Based on the 
best-selling book by the same name, the program provides insights on communicating with confidence and marketing 
yourself as well as your services. It covers networking, differentiating yourself, presenting your proposals, overcoming 
price objections, closing sales, and getting and staying connected with customers.

Speaker Bio

Evening Chapter Meeting (.1 CEU)

www.fredberns.com

tour
student
www.nkbaga.org/students/

Oct 16-17

 http://www.westyegroupse.com/atlanta.asp
http://www.fredberns.com/
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Chapter Meeting

Evening Program Registration

09.4.2008 18:44 EST

Programs Kitty Johnson, First VP-Programs, programs@nkbaga.org Students Diane Coker, Student Tour Committee, Dcoker@westyegroupse.com

Treasurer Barbara Shelton, Treasurer, treasurer@nkbaga.org

Program Information

Title Sell Yourself! How to Get Them To Buy From You

Event Date October 16, 2008

Deadline October 13, 2008, Midnight EST 
Late Registration applies for payment after this date.

 Time
5:30-7:00pm Registration / Networking

7:00-8:30pm Chapter Meeting / Program

Location

The Westye Group, SE 
1700 Executive Drive, South, Suite 400 
Duluth, GA 30096 
770.921.9373

Registration fee

Status Registration
** Late 

Registration

Member Qty _____ @ $35 Qty _____ @ $45

Non-MemBer Qty _____ @ $45 Qty _____ @ $55

Student 
Member Qty _____ @ $15 Qty _____ @ $25

$ TOTAL

** Late Registration is accepted and processed until noon on the day of the event. It is highly recommended 
to register online to avoid any possible problems.

Refund Policy: No refunds. Contact Georgia Chapter Treasurer for more information regarding cancella-
tions prior to DEADLINE above. No-shows will be billed.

COMPANY

Member#

Company 
Name

Address

City/St/Zip

Phone

1 2 3 Attendees

 

1-Member    2-Non-Member     3-Student Member

Payment Options

CR
ED

IT
 

C
A

R
D

Go to www.nkbaga.org/registration/ to register today. It is SAFE and EASY!

C
H

EC
K

Print a completed copy of this form for your records prior to mailing. No confirmation is sent.   
Mailed registration must be received no later than October 13, 2008, Midnight EST to avoid Late Registration fees.

Send check payable to NKBA:

Georgia Chapter of NKBA
c/o Barbara Shelton
5236 Redfield Court, Dunwoody, GA 30338

http://www.nkbaga.org/registration/
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